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Item 7.01 Regulation FD Disclosure.

From time to time, senior management of Rush Enterprises, Inc. (the “Company”) meets with current and potential investors and business analysts.
The Company intends to use the presentation furnished as Exhibit 99.1 to this Current Report on Form 8-K, and incorporated into this Item 7.01 by reference
(the “Investor Presentation”), at these meetings over the next couple of months. The Company intends to post the Investor Presentation in the “Investor
Relations™ section of its website at www.rushenterprises.com. The Company reserves the right to discontinue the availability of the Investor Presentation at
any time.

The information furnished in this Item 7.01, including Exhibit 99.1, shall not be deemed to be “filed” for purposes of Section 18 of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, unless the Company specifically states that the
information is to be considered “filed” under the Exchange Act or incorporates it by reference into a filing under the Exchange Act or the Securities Act of
1933, as amended.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits.

99.1 Rush Enterprises, Inc. Investor Presentation




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

RUSH ENTERPRISES, INC.
Dated: August 9, 2019 By: /s/ Steven L. Keller
Steven L. Keller
Chief Financial Officer and Treasurer
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Disclosure/Safe Harbor

This presentation may contain forward-looking statements (as defined in the Private Securities Litigation Reform Act 1995).
Any forward-locking statements are based on current expectations with respect to important risk factors. [tis important to note
that our actual results could materially differ from the results anticipated in any forward-looking statements that may be
contained in this presentation. Important factors that could cause actual results to differ materially from those in the forward-
looking statements include, but are not imited to, future growth rates and margins for certain of our products and services,
future supply and demand for our products and services, compefitive factors, general economic conditions, cyelicality, market
conditions in the new and used commercial vehicle markets, customer relations, relationships with vendors, the interest rate
environment, governmental regulation and supervision, seasonality, distribution networks, product introductions and
acceptance, technological change, changes in industry practices and one-time events. In addition, the declaration and
payment of cash dividends and authorization of future share repurchase programs remains at the sole discretion of the
Company's Board of Directors and the issuance of future dividends and authorization of future share repurchase programs will
depend upon the Company's financial results, cash requirements, future prospects, applicable law and ather factors that may
be deemed relevant by the Company's Board of Directors. Please refer to the documents that we have filed with the U.S.
Securities and Exchange Commission for a discussion of these factors. We do not undertake any obligation to update any
forward-looking statements contained in or incorporated in this presentation to reflect actual results, changes in assumptions or
in other factors which may affect any forward-looking statements.




/ Company Overview

« 7,518 dedicated employees

+ $5.5 billion in revenue in 2018

« 37,797 trucks sold in 2018

« 5.7% U.S. Class 8 market share in 2018

» 5.0% U.S. Class 4-7 market share in 2018
+ Dual class structure

« Initiated first quarterly cash dividend Q3 2018; increased
dividend 8.3% Q3 2019

+ Share repurchase authorization of $150 million

» Full service solutions provider to commercial vehicle industry i




Company at a Glance

Rush Truck Centers Perfection Truck Parts &

Rush Refuse Systems Equipment

Rush Crane Systems  Rig Tough Truck Parts

Rush Towing Systems  House of Trucks

Rush Bus Centers Momentum Fuel

Rush Truck Leasing Technologies

Rush Truck Insurance ~ Custom Vehicle Solutions &'
Chrome Country
World Wide Tires




/' Commercial Vehicle Market

+ Healthy economy positively impacting truck sales and
aftermarket services

+ Aftermarket parts and service activity remains healthy
+ Q3 Class 8 truck deliveries should remain strong

» Market conditions and industry indicators could impact
Class 8 truck sales in Q4 and 2020

» Decreased freight rates, increased used truck supply
could put pressure on used truck values

« Strong Class 4-7 market continues




@ Class 8 # Class 4-7

)
=)
<
(1]
g
=4
E
k]
=
=

2011 2012 2013 2015 2016 2017 2018 2019E 2020E 2021E




/ Strategic Growth Initiatives

+ 2022 financial goals
— $7.0 billion in annual revenue
— 5% pretax profit margin
« Growth goals and opportunities
— Grow parts revenue to 32 billion
- Grow service and body shop revenue to $600 million
- Increase U.5. Class 8 market share to 7.5%
— Increase U.S. Class 4-7 market share to 6.2%
- Increase RTL pretax margin to 7.0%
+ Capital deployment
— Disciplined investment in strategic growth
— Consistent shareholder returmn program




/ f Rush Truck Centers

+ Largest commercial vehicle dealer group in North America
+ More than 120 locations in 22 states

+ 50% ownership of Rush Truck Centres of Canada,
14 International locations in Ontario

» Class 3-8 truck sales, full range of aftermarket solutions
« Broad market segment coverage

« Largest dealer group for Peterbilt, Navistar, Hino, Isuzu,
growing with Ford

+ Leasing and rental
+ Financial and insurance services
 QOver 4 million square feet of premium facilities




Rush Truck Centers Network
b f

Peterbil [

International Dea 5
Independent P: nd Service Loca
Rush Truck Centres Canada




/ Solutions Network

+ Capabilities for all makes and models

« Aftermarket parts
- More than $278 million parts inventory

- Genuine OEM and all-makes parts including proprietary
Rig Tough and Premium Power powertrain parts

- RushCare Rapid Parts Call Centers
- RushCare Parts Connect online parts ordering
« Service and body shop
— 2,349 service bays, 2,652 technicians; 26 collision centers
— Complete range of maintenance solutions
— 509 mobile and embedded techs
— RushCare Services and technology solutions
— CNG/LNG service capabilities




/ Technology Innovation

RushCare Parts Connect
RushCare Service Connect
RushCare Telematics Solutions

— Custom fault code monitoring system
- OEM/component supplier support

RushCare Complete call center and
customer support team

Parts sales analytics to drive efficiencies for
customers and increase sales




Absorption Performance

» Critical metric for dealership efficiency ABSORPTION RATIO*

» Measures less cyclical gross profit
compared to controllable expenses

= Above 95% in recession due to efficient
expense management

» Entered up cycle at 106%
» 122% overallin 2018

s, service and body shop departments of a dealership by the overhead expenses of all of a

new and usad commarcial vehicles and the camying cosls ofthe naw and used commerncial vehicke mentony




Quality of Earnings
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Rush Annual Truck Sales
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/ Vehicle Franchises

Peterbilt, Class 6-8 — 59 locations, 11 states

International, Class 5-8 — 45 locations, 9 states,
50% ownership of 14 locations in Canada

Ford, Class 3-7 - 9 locations, 7 states

Hino, Class 5-7 — 32 locations, @ states

Isuzu, Class 4-5 - 26 locations, 9 states
Mitsubishi Fuso, Class 4-5 - 5 locations, 3 states
Blue Bird - 18 locations, 1 state

Collins — 30 locations, 1 state

Elkhart — 17 locations, 1 state

IC Bus - 35 locations, 7 states

IOEALEASE
e —

Jerr-Dan = 5 locations, 3 states
Paclease - 26 locations, 10 states

|dealease - 19 locations, 9 states _




Fleet Type

/ Class 8 Customers

Large Fleets

Rush Enterprises 2018 U.S. Class 8 30-35%
market share - 5.7%

Strong vocational component
Large fleets consolidating 7 0/
Mld "\‘lzrz Fleets

Private mid-size fleets remain viable
Independent owner-operator now variable -\ ,f
component of truckload carrier h 4
Owner-Operator ./
=) Walmart MARTEN  [SE— 1015% _
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/ Class 4-7 Customers

» Rush Enterprises 2018 U.S. Class 4-7
market share - 5.0%

+ Vocational and specialty markets

« Ready-to-Roll

+ National fleet accounts

« Market tied closely to general economy

B

Bougd fun!

Customer Type

Towing
Recovary




Rush Truck Leasing

* Full service leasing and rental Leasing and Rental Revenue

+ Lease frucks captive source for
parts and service revenue

+ PacLease and Idealease franchises

» 45 locations including 4 captive shops

+ 8,310 units in fruck fleet, 1,143 units
under contract maintenance

+ Growing need by customers for
outsourced maintenance 015 2016 2017

% (Millions)




Gross proft

5 profl margin

Adjusted EBIT (1)°

BIT margin®
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Adjusted netincome (1)
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Total debt
Adjue

Debt related to lease and rental
fleat

* Adjusied total deb" CS76% | SI0B6T7 | §96167 80354 | 8573 $196,510

1and cash equivalents (564.847) ) ($124,541) (5131 I ) ($111,346)

($61,372)




Proceeds from leaseirental debt

Prncipal payments on leaselrental
debt

Dett proceeds elged o acquistions
Mon-marienance capld expendiures

0
Adisied Fee cash bow’ $47.257

$119,610
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Appendix

This presentation contains certain Non-GAAP financial measures as defined under SEC rules, such as
Adjusted EBITDA, Adjusted EBIT, Adjusted EBIT Margin, Adjusted Net Income, Adjusted EPS, Adjusted Total
Debt, Adjusted Net Debt, Adjusted Invested Capital, Adjusted Return on Invested Capital, Free Cash Flow,
and Adjusted Free Cash Flow. The Company presents Adjusted EBITDA, Adjusted EBIT, Adjusted Net

Income, and Adjusted EPS as additional information about its operating results.

Management believes the presentation of these Non-GAAP financial measures provides useful information
about the results of operations of the Company for the current and past periods. Management believes that
investors should have the same information available to them that management uses to asses the Company's
operating performance and capital structure. These Non-GAAP financial measures should not be considered
in isolation or as a substitute for the most comparable GAAP financial measures. Investors are cautioned that
Non-GAAP financial measures utiized by the Company may not be comparable to similarly titled Non-GAAP
financial measures used by other companies.
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Adjustments

$15,682

$66,110




513,054} {510,121} {517,839)

{643,858) (551,26 (550 {549,580




